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1.EkmaideuTikA EvoTnTa:
H xphon Twv péowv
KOIVWVIKAG OIKTUWGONG
(Social Media) amé TIg
ETIIXEIPAOEIC. s
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Eiocaywyh oTa social media —~

. Opiopoi yia Ta Méoa KoivwvikAg

AikTOwonc.

. Katnyopiomoinon Twv M.K.A.

Ta o dnuogiAh M.K.A.

. Odnyoc Epappoyne Social Media

Marketing

Social Media kai pogéAkuan TTpoowTikoU
Odnyéc Epappoync Avamtuénc AikTUou yia
AuvnTikéc Zuvepyaaisg

. Odnyoc Epappoyne TTpoogéAkuoncg Kai

emAoync TTpoowTikoU.



2 € eTiTEDO YVWOEWV:
* Na yvwpilouv o1 katapTi{opevol_Thv onuagia Twv HEowv
KOIVWVIKAG OIKTUWGONG YId TIC ETTIXEIPATEIC.
* Na avayvwpilouv Ta d1aQopeTIKA HETA KOIVWVIKAC
OIKTUWONG
2 ¢ emimedo delloTATWY:
* Na evromiCouv To/Ta katdAAnAa péoa yia Tnv powOnon
TNG €TIXEiphong Toug.
* Na gpappoéCouv Ti¢ apxég Tou Social Media Marketing
2 € emimedo OoTACEWV:.
* Na amodexBoulv Tnv onpacia Tou Social Media
Marketing yia To péAAov Thg eTixgipnong Toug.
* Na mpopAnparioTolv o Bépara mou agopoulv Thv
Tpowonon Twv TPoioVTWY /UTThpETIWY TOUC.







. TUpgwva pe Tov Oikovopiké Taxudpopo To 2022

1 oTtouc 2 'EAANVEC kavel ayopéc péow
Twv Social Media

« To 2022, o kAdd0C TOU KOoIVWVIKOU gUTTOpiov 0TV
EAAada avapéveTtal va gtdoel Thv aia Twv 1,16
O10EKATOHHUPIWY EUpW

. 7 otouc 10 °‘EAAnvec Ta xpnoipomoiolv oe
TAKTIKA Ppdon



. 65% Twv Evpwmaiwv TwANTWV éxel VIOBETAHOE!
KAIVOTOUEC TTPAKTIKEG Kal O1aOETEl €T TOU
TTAPOVTOC TTPOIOVTA KAl UTTNPECIEC HEOW TWV
social media.

. PayPal: Tpeig otoug Téooepic ‘EAAnveg
ayopdlouv online TouAdxiaTov Hid @opd ThV
epOopada.



retailers in Greece are
distributing products and
services via social media.’

P paypPal



Greek retailers declare that

LA

of their sales
are currently made through
social media channels.’

' PayPal
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a purchase via social media
in 6 last months.!

"PayPal e-Commerce Index 2022, n=15,221 cc

hn=4.604 businesses, 12 markets.

' PayPal






=> o¥X0oAIaCouV TTPOIOVTA KAl
MAPKEG,

=> WIAQVE VIA TIC ETTIXEIPNOEIC,

=> JolpadovTal EUTTEIQIEC ATTO TNV
£TTAPN TOUC JE VEA TTPOIOVTAQ,

= QVTOAAAOCOOUV ATTOYEIC

- 0IaUJOPPWVOUV OTACEIC.

> <




H koivwvikA d1kTUWON AOITTOV
amoTeAei pia paoikn avBpwmrivn
dpaoTnpIoTnTa, .....yKpepiovTtac Td
opld TOU TOTTOU Kdl TOU XpOVvou.

2uvdéopou ZuppoUAwy Emixeipioewv (ZY.Z .ETT.)



["1aTi va givai n emixeipnon Hov oTtd
Social Media?




Avoiyel évag diduAog emikoivwyviag e To
KoIvO gou.

Anpioupyeic éva o @IAIKO TTpowiA.
Anpioupyia K evioxuon Tou brand
awareness.

TTpopdAAcic To €pyo oou. o Q =
ATIOKTd OnpooioTNnTa.

XTileic a EexwploTh oxéon HE TO KOIVO
oov.

Anpioupyeic ambassadors.



..U€ TNV TTapouadia ogou oTd socml media
Ksp6|Z£|c_; ~







TitAo¢ MaBnuarog

2. Opiopoi yia Ta
Méoa

Koivwvikig
AikTiwong.




Social Media...

AToTeAOUV ...

« £vd VEo KOIVWVIKO (PAIVOHEVO

« £va paociké KavaAl emikoivwviag

e AVAYKAIOTNTA EMIPIWONC YVIA TIC ETIXEIPATEIC
e 0OUyXxpova 01adIKTUadKd epydAcia
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Ti eivai Ta Méoa Koivwvikinc Aiktowong:




Méoa aAAnAertidpaonc - Koivwvikh
Aiadpaon

Erikoivwyvia opddac avlpwmwy
EpyaAcia TexvoAoyiac

Eikovikéc- AiadikTuakéc KoivoTnteg
AigeukoAUvouv Tnv emiKoIvwvid
Aiadoon 1dcwv

Koivwvikh Aiadpaon petall avOpwmwy
AvanoomaoTo KOUUATI TG KaAOnuepivic
Cwng

web 2.0
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Web 1.0

School 1.0

“The Age of
Authority™

- Reading

- Receiving

Web 2.0

= d : - a School 2.0
- Responding
“The Age of
o Fngagement ™
3 &0 - Connecting

- Crecating
é . Contributing




Aiya Adyia yia To Web 2.0

O 6poc Web 2.0 (Iotoc 2.0), xpnoigotolcital yia va mepiypdyel Th
véa yevid Tou TTaykoopiou IoToU n otroia PacileTal oThv 0A0 Kdl
pHeyaAUTtepn duvaroTnta Twv XpnoTwv Tou AiadikTUou va
poipdlovTar TAnpogopicc Kai va ouvepydlovrai online. AutA n véa
vevid givai pia duvauiki 01adIKTUdKA TTAATPOPUA OTHV 0TToid UTTOPOUV
va AAANAETTIOPOUV XPNOTEC Xwpic e€e1dIKEUNEVES YVWOEIC OF
Oépara uTtoAoyIoTWY Kal OIKTUWV.



https://el.wikipedia.org/wiki/%CE%A0%CE%B1%CE%B3%CE%BA%CF%8C%CF%83%CE%BC%CE%B9%CE%BF%CF%85_%CE%99%CF%83%CF%84%CE%BF%CF%8D
https://el.wikipedia.org/wiki/%CE%94%CE%B9%CE%B1%CE%B4%CE%AF%CE%BA%CF%84%CF%85%CE%BF

Web 2.0
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Web 3.0




WEB 1.0

e Static web

e HTML is the key
technology

e First web browsers like
Netscape Navigator are
introduced

e Obtrusive advertising
(e.g. banners)

e Datais stored on
individual website’s
servers

WEB 2.0

¢ Interactive web

e Dynamic HTML,
Javascript

e Dominance of interactive
platforms and websites like
Facebook, Airbnb, Instagram,
Twitter

¢ Interactive advertising

e Datais owned by
large tech giants

WEB 3.0

e Interactive web
powered by Al

e Blockchain, Al, ML

* Decentralized data
networks enabling users
to own their data

e Targeted advertising
based on user behavior

* Data is distributed
across users



Opiopoi yia Ta Méoa Koivwvikic AiktOwaong

O1 Kaplan kai Haenlein (2010) opiCouv Ta Social Media w¢

(na ogada epappoywv tou paciovral oto AiadikTuo,
Tou Ppacifovtal ota 1dcoAoyikd Kai TexvoAoyikd OepéAia Tou Web 2.0

kal eMITpéTouV Th ONMIoUPYid kai Tnv AvTAAAAyh nepusxopevou Tou
onpioupyeital amoé XpAoTeG.

JadpadTIkn Kat aupldpoun emKowvwvia




EVAG AAAOC OPIOHOC ...

Q)¢ Méaa KoivwvikAc AiktOwaong pmopoUv va opioTouv

0l NAEKTPOVIKEG 0eAideC, 6mwe cival To Facebook, To Twitter, To Google+, To
YouTube, 1o Instagram, To Linkedin, To Pinterest, To Foursquare KTA.,

Ta omoia, divouv Th duvaTéTnTa oTou¢ avBpwTou¢ va dnpioupyouv, va
poipalovrai, kabuw¢ Kai va avtaAAdooouv TAnpowopiec, I0EEC,

EIKOVEC Kal PivTeo OE EIKOVIKEC KOIVOTNTEC Kai ot SikTud
(Gunawardena, et al., 2009)



AcC dwooupe Tov OIKO
Hac opiouo...




He amAd Aovyia:

Ta Social Media f péoa koivwvikig diIkTOwong eivai 5|C(6IKTU(]KE'Z§
KOIVéTnTEC,cmg OTIOIEC OUHHETEXOUV 01 AvBpwTTo!I HE 0TOXO vd
KaAUyouv Thv PAciKA TOUG CIV(IVKH vid ETTIKOIVWVIA.

Ta koivwvika 0ikTua divouv Tn duvaToTnTa o€ €vav XpnoTn vda

emikoivwvioel YPAYOPd kai ue EAAXI0TN TPOOTIAOEIA pe

eKATOVTAOEC R Kal XIAIA0eC AAAoUC XPHOoTEC, TTOAU amtAd péow Tou
UTTOAOYIOTH TOU R TOU KivhToU Tou.



Ta onpavTikdTepa KOIVA XAPAKTNPIOTIKA Twy Social Media

1. Koivotnta (Community) : Ta péoa autd mapéxouv tnv duvaréTnta
dueong kai yprivopng ONHIOUPYIiAC KOIVOTATWY pe Pdon koivd
evolapépovTa.

1. Alagpdveia (Openness) : Zxe36v OAeG ol TAATPOPLES LETWY
KOIVWVIKAC dIKTUwoNG cival EAEVUOEPEC CUUHETOXNC Kai o kaBévac

LTTOPEi va XpNOILUOTIOIROEI TA KOIVWVIKA péoa w¢ Eoo dntioupyiag,
emefepyaoiag, emikovwviag kai axohiwv mepiexopévou (Mayfield, 2008)

1. 2uvouiAia (Conversation) : Zta social media umdpxe!
aAAnAemidpaon petall Twv peAwv.




Mepika akopn Koiva XapakThpIoTIKA

4 Tuppetoxh (Participation) : 2 1a social media umtdpxe!
OUHHETOXA TWV HEAWV.

5.2UvekTIKOTNTA (Connectedness) : Ta péoa KoIVWVIKAC SIKTUWGONC
XphoipotroioUv ouvdéopouc HeTall aAAwv 10TooeAidwy, avBpwTTwy Kal
TTOPWYV YEVIKOTEPA TTPOKEILEVOU VA UTTAPX EI CUVEKTIKOTNTA KAl
Tipoopaon o€ akopa TepIoocdTEPN TTANpoYopia

6. Taxurnrta (Speed) : Ta mepiexopeva mou dnpoaieUovTdl OTIG
TAQTPOPLEC HEOWV KOIVWVIKAC OIKTUWONC €ival oTiyyiaia kai givai
d1a@éoiya oe 0Aoug oTo JikTUSG WOAIG dnwoaieuBolv (Taprial &
Kanwar, 2012)




Ti kdvel Ta KoIvwViKd 0iKTUd
OoUVAPTIAOTIKA Yid TOUC XPNOTEC
Tou AiadikTO0U:



H aAAnAsmidpaon:

‘Eva dAAo XapakTnpIoTIKO TWV oUYXPOVWY KOIVWVIKWY SIKTUWYV gival
TO yeyovog oTi €ival 01adpaoTiKd.

‘Exouv Tnv 1kavoTnTa va mpoodppuolovTdl OTIC AVAYKEC TWV XPNOTWV
Toug, OnAadnh civail oxedldopéva Pe TEToI0 TPOTIO, WOTE vd
01eUKOAUVOUV TIC 01adpdosiC auTwy, TTAPEXOVTAG TOUC AEITOUPYiEC Kal
UTTNPETi€C TTOU XPNOIHOTIOIoOUV, 6Tav gival o€ ameuBeiag auvdeon aTo
AiadikTuo



H KoivoTnTa

Ta Kolvwvikd 0ikTua KaTaogkeudlovTdl kKail avamTuagovTdl dmod TIC
EVVOIEC TNC KOIVOTNTAG. AUTO onpaivel 0TI akpipwe 6TTwe ol
KOIVOTNTEC A 01 KOIVWVIKEC opddeC os 6Ao Tov Kdopo aThpilovTal
OTO YEYOVOC OTI TA HEAN KATEXOUV KOIVEC TTETTOIONOEIC R
XOUTTI, Ta KoIVwVIKA dikTua AciToupyoUv pe Pdon Thv idia apxHh.

O1 XphoTeg amoTeAoUV HEPOC HIAC KOIVOTNTACG, OTTOU PTTopoUV vd
avtaAAd€ouv, amoyeic, 18£eC, pWTOYPAPIEC K.A.



2. XEOEIC

2 € avTiBeon pe TouC OIKTUAKOUC TOTTOUC TOU
TapeABovToC, aTA KOWWVIKA O KTUO

AVATITUGOOVTAL GXECELC. O0eC TTEPIOTOTEPEC

ox£0eIC Kal 01aouVvOETEIC €XEl Evac XpNoTNC Héoa oe
éva 0iKTUO TOOO TTI0 ONHOWIAAC €ival ag auTo.



2.uvaio9nua

‘Eva dAAo XapaKTnpIoTIKO TWV KOIVWVIKWY OIKTUWV gival o
ouvaioinuaTikoC TTapdyovradc. EvWw ol 10TooeAidEC ETIKEVTPWYOVTAI
KATd KUPI0 AGYo oThv Ttapoxh TTAnpowopiwyv, TO KOIVWVIKO
OiKTUO TTapEXEl Hid ouvaioBnuUaTik ao@dAEld aTOUC

XPNOTEC TOU, 4TI o1 giAol TouC PpiokovTal o€ KOVTIVA amdaTaon

Kdl eUKOAd PUTTOPOUV va €TTIKOIVWVAOOUV HAli TOUC. o ) ¢
|
:




2 UUTTEpAoia:

2. NHEPA €va peyaAlo HEPOC THC ayopdc
evToTtiETAI KAl OPACTNPIOTIOIEITAI OTO
01adiKTUO, YEYOVOC TTOU TO KaBioTd

e€alpeTika duvapiko epyaAcio.



TiTtAoc MaBnpuaroc

2. Kamvoplonomon Twv Meowv Kouvwvmng
AiKTOWONC ) - N
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Katnyopiomoinon Twv Méowv Koivwvikic AiktOwonce, Mirna Bard




Katnyopiomoinon (Owyang, 2009)

TipaydaToToleital pacel Twv OUVATOTATWY TTOU TTAPEXOVTAI OTOUC XPNOTEC

O1 duvardTnreg autég TaivopouvTal o b oTddia.
1. 274010 KOIVWVIKWY OXETEWY,

2. 27A010 KOIVWVIKAG AEITOUPYIKOTNTAG,

3. 274010 KOIVWVIKAC ATT0ikNONG

4. 274010 KOIVWVIKOU TTEPIEXOUEVOU

5. 27dd10 KOIVWVIKOU EUTTOPioU



o Foreman, mpoxwpnoe o akopn Hia KkaTnyoplotoinon
Touc¢ oe 10 kaTnyopicc

1. Koivwvika Aikrtua, étwe civai To Facebook, To Twitter, To LinkedIn,
TIPOKEIUEVOU 01 XpAOTEC VA ouVOEOVTAl HETAEU TOUC

2. Aiktua Aiapoipaocpol moAupéowv, éTwg civar To Instagram, To Snapchat,
To YouTube, to TikTok, mpokeipévou o1 xphotec va avTaAAdooouV EIKOVEC,
AxouC Kal PivTeo

3. Bopoup ZulnTnoeswy, 0TtwC cival To Reddit, To Quora, mpokeipévou va
avraAAdooovTal 10£€C KAl va TipaypaTotoloUvTal cU{NTAOEIC




©'©)
tripadvisor
4. Aiktua ZeMdoonpavong, émwg ivai To Pinterest, To Flipboard,

TIPOKEINEVOU vd PTTopoUV ol XphoTeC va aroOnkeUouv, va mpoodOEToUuV Kal
vad avakaAUmToOUV KATOI0 TEPIEXOHEVO avdAoya pe TIC eTIOUNIEC TOUC

5. AikTua KPITIKAC KatavaAwTwy, é6mwc civai To Tripadvisor, to Google my
Business, To Foursquare, Tpokeidévou va HTtopoUV ol XpAOTEG va TPooOETouv
aAAd kai va PpioKoOUV OXETIKEC KPITIKEC OXETIKA UE TIPOIOVTA, UTTNPETIEC,
eTalpeiec, TalidiwTIKOUC TTpoopIauoUC




6. AikTua 10TOAOYIWV Kal dnpooieUoewy, 6Twc civali To WordPress, To
LiveJournal, To Tumblr, mpokeipévou o1 xphoTtec va dnpoaieVouv 01ddIKTUAKd

TEPIEXOUEVO TO 0Troio Oa culnTdTte Kal ©a oxoAidleTe

7. Aiktua pe Ppaon Ta evdiagépovra, dtwg civar o Myspace, To Couchsurfing,
1o World packers, mpokeipévou_va ouvO£ovTdl XpAOTEC UE KOIvd
evolapépovTa

8. AikTua KOIVWVIKWY ayopwyv, 6mwg civar To Wanelo, To Fancy, To Luvocracy,
TIPOKEIPEVOU VA TIPAYLATOTTOI0UVTAI dyopéc 01adIkTuakd dAAd ol XPNROTEC va
Bpiokouv AAAEC KATAVAAWTIKEC KIVAOEIC KAl vd KATAVOOUV Thv Tdon ThC

’

ayopdg




Eivai amapaitntn h katnhyopiomoinon;




&3 YouTube g
TitAog MaBhuarog: 0

3.Ta 1o dnHoWIAR HETA KOIVWVIKAC

(@) Linked}




Popularity of Different Social Media Platforms (Worldwide)

0, )
- 900, 1:64% 0.93%

+ facebook
w
@

15.06%

B YouTube
© Instagram

£ tumblr 65.75%

Source: httpo/fgsstatc curtercomdsocial-mecka-stm sl mornt hiy-201 80 2- 20 150 2-bar




Most popular social networks worldwide

By monthly active users, in billions

atista 4 WordStream

' o LEHCALHS




Social Media Use by Sex (US)

23% 23%

facebook. Instagrom  Pinteres? kwitter Linked[]] (O wnatsapp [ ¥snapchat

Source: httpa/www pewinteme Loeg /201 80 3/01 Socish-media-use-2018-sppendi x-a-cdetaileci-table/




facebook A S EC

facebook




= Sy e <&« -

Taeaeaasacaabra i

TTepioadTepouc améd 2,9 dioekaToppUpia XpNOTEC TAYKOOHIWG... cival
HEPOC TNS CWAC dAWV.

I8puthg Tou eivai o Mark Zuckerberg, otic 4 ®cppouapiou Tou 2004

ApXIKd, To Facebook cixe £ekivaoel Th AsiToupyia Tou e OKOTIO vd KpdTd gc emaQh
TOUC QOITNTEC OTO TTAVETIOTAUIO Tou Harvard. 21h ouvéxela 6pwe, n SNHOTIKOTNTA TOU
auénBnke T600 TOAU TToU TTAEOV €ival avoiKTO ae 0AOKANPO Tov KOOHO

eMOoKePTEITE TO Site Tn¢ Taiviag The Social Network -
http://www.thesocialnetwork-movie.com/

To Facebook 81a0éTe1 TAéov mApa mOAAEC UTNPETIEC TTOU A@opoUV TO NAEKTPOVIKO
EUTTOPIO, TRV Yuxaywyid, To AiaveUTToplo, TV TEXVOAoYid, KATT.

> nuavTiké eival va TovioTei TwE Tdpd Th HeTovopdoia The eTaipeiac oe Meta, dev
eMNpedoTnke KABOAoU n aTTXNON ThG OTO KoIve, KABWCE Th XpNOIHOTIoIEl WG Th HOvN
TTNYA EVNUEPWONG TOU.



http://www.thesocialnetwork-movie.com/

Ta opéAn piag smixeipnonc amé to facebook b

« H dnuioupyia piac ZeAidac civar awAn Kair dwpeav

e AULdvel TNV ETMIOKEYIHOTNTA TOU ETIONHOU 1I0TOXWPEOU TNC ETTIXEiIPNONC.

e ‘Exel mdpa moAAoUC XpNOTEC, 01 0TTOi0I KATA HECO OPO £XOUV Trio HEYAAN
nAIKia amo Toug XpNoTeC Twyv umoAoimtwy social media.

. Aigbpuvon Tou meAaToAoyiou pe Thv TTPoGEAKUGN VEWY TTEAATWY Kl
EVRUEPWON UTTAPXOVTWV.

« T0 Facebook péow Twv Facebook ads, oou diver Tn duvatoTnta va
OIaPNUIoEIC OTOXEVHEVA KAl dTOTEAEOUATIKA ThV £TTIXEIPNORA 00U OTO
KoIVO TTou Ba emiAEEeIC.




https://WWW.sociaIactive.qusi/



https://www.socialactive.gr/blog/all-about-facebook-diahirisi/
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Twitter

« AnpioupynBnke otic 21 MapTiou 2006

. EmTpémel oTouc Xphotec va oTEAvouv Kai va diaPpalouv ouvropa
pnvOpara (sw¢ 280 xapadkThpeg) ....Td yvwoTd tweets.

« 26 OkTwppiou 2022 o ‘EAov Maok véoc 1810KTATNG TNC ETAIPEIAC...O!
TAPOIKOUVTEC Thv Yyneiakn IepovaaAnp TtpoéPAcTtav 0TI AUTA ATAV N dpXh Tou
TéAoUC ThG didonung TAATPOPHAC.




O@EAN yIa TNV ETTIXEIPNON

KaAf thyf evromiopoU Kal mpooEAKUONG Umoyn@iwy amo Toug

recruiters Twv £TaipEIwWyV
e Av OTOXeUEIC OE AVTPEC, TO KATAAANAOTEPO KOIVWVIKO HEDO €ival To

Twitter, kaBwc¢ o1 Tep1000TEPOI XPNOTEC TOU €ival AVTPECG.




You QIS
(£2]

I3 Subscribe




You @it

KukAowopnoe oTic 14 &eppouapiou 2005

. Eivai To 8gUTEPO mi0 dNHOWIAEC KOIVWVIKO OiKTUO, |IE
Tep1000TEPOUC amod 1,9 dioekaToppUpia XpRoTEC
TTAYKOOHiWC.

n 0eUTEPN HEYaAUTEPN PnXavA avalAThonG Tou KOOHOU.
80% emikoivwvia péow video

Kupiwg péow smart phones + smart T.V

Méago éumveuonc.



OwéAn yid TIC ETIXEIPRTEIC

o O emixeIpROEIC £XOUV ThY duvaToTnTa va d1a@nHIoToUV atod Tov
I0TOXWPO AuTO HEOW TTPOPOAARC TOUC TIpIV ThV avamdpaywyn KATroiov
video .

« O1 emxeiphoeic To alomoioUv dnpioupywvTadc To d1KO Toug YouTube
KavaAi

o Ooov apopd To HEPOC TWV TIPOCARYEWYV 01 ETTIXEIPACEIC HTTOPOUV vd
TpoocAKUOOUV Kai va eTiAECouv duvnTikoUC uttoyneiouc. Apopd

KUPiwC ToV KAAAITEXVIKO XWPO.
I Subscribe
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Emitpéner Tn AQYN KAl To O1APOIPACHO pWTOYPAPIWY KAl

BivTeo.

Tov MapTio Tou 2020, To Instagram ciohyaye Tn duvaroTNTA KOIVOTIOINONG
dnpoaoicloswy HeTall TwWv XpNoTWY Katd Tn didpkeia PIVTEOKANCEWV.

To Instagram Bewpeital n voUUEPO £va KOIVWVIKA TTAATPOpHA TTOU TIPOTIHAEI
n véa Yevid, {e To TooooTo va ayyilel To 67% yia nAikie¢c and 18-24
eTwv!

2 nUavTIikéC aAAayég Trou Ba eaTidlouv TAéov oTa Pivreo Kai AlyodTePO OTIC
pwToypayieg, TpoavhyyelAe o emikepaAng Tou Instagram, kdvovrag yvwoTo
0TI Ba uttdpx el Kail pia geydAn aAAayn ou agopd ota mepipnua stories.



O@éAn yid TIC ETIXEIPAOEIC l@'

Instogream.
O1 emixelpRoeIC amoTeAoOUV TEPAOTIO KOUUATI TG KOIVOTNTAC
ev31agepdvTWy oTo Instagram, kaBw¢ To 90% Twv Aoyapiaopwy
akoAouBoUv TouAdxlioTov Hia emixeipnon.
Eivai ammAoUoTepo we Tpog Th Xphon Kail 81aB£Tel OTITIKA €@ TTOU
utopei va ponBnoouv katd moAU oTn diadikaacia The mpowOnong.
H peydAn Tou eptmtAokn 0To NAEKTPOVIKO euTtdpio, Th TpowOnon
TPOTOVTWY Kal TNV TTPoPOoAN eTIXEIPATEWY, ThV £XOUV KATATAE €
diIkaiw¢ avdpeoa ota Tio dNHOoWIAR HEoa KOIVWVIKAC 8IKTUWONC.

O) Instagram




[Tola ival N KAAUTEPN WPA va “TTOCTAPEIC” OTO instagram?

H kaAUtepn pépa kot wpa eivat 11 AM tig Tetapteg!!!

BEBala, pe Ok oou £peuva Ba SeLC CUYKEKPLULEVA YLa TNV
ETILXELPNON OOU.



TIPS Mg va griagw éva emayyeApariko Instagram Bio;

https://www.socialactive.gr/blog/instagram-bio/



https://www.socialactive.gr/blog/instagram-bio/




TTpdkeITal yia ThV TTio dnPo@IAR TAATYOPHA EmayyeAHATIKOU
evlIaPEPOVTOC.

To yeyovoc oTi eoTidlel TARPWC 0TV ETTAYYEAUATIKA KAPIEPA KAl ETITPETIEI
Th d1aoUvdeon He UYNAG OTEAEXN ETAIPEIWV KdAl ETIXEIPACEWY, TV KaBioTd
TPWTN £TIAOYA YI' AUTOUC TTOU YAXVOUV epyaadia Kal eTtayyeAUaTIikn avéAgn.
T0 LinkedIn, emeidn Ocwpeital mo emayyeApaTIKA TAATPOpHA, OV ATTOTEAEI
social media yia Tnv mpowONoN TNG £TIXEIPNONEC Kal TIC TTWANCEIC.

AV TO KOIVO gou eival emixelpnHartiec n dAheg B2B emixeipnoeig, 16T€ TO
LinkedIn civai To katdAAnAo péoo yia va dpacTthplomoindeic.


https://koalla.gr/blog/proothisi-epichirisis-mesw-social-media/

To Linkedin oac paBuoAoyei ané 0-100% avaAloya pe To wOOEC
TANPOWOPIEC EXETE OCUHUTANPWOEI OTO TPOWiA 0ac.

Ooo wio kovra oto 100% PpiokeoTe, TO0O w0 wOavo civar va Pyeite
oTa aroteAéopara amo pnxavéc avalnrnong

Topéacg OouAcIdC KAl TAXUOPOHIKOG KWOIKAC ThE TTEPIOXNAC €pydadidg adg
Twpivh O0UAEId UE TTEPIYPAPA TOU AVTIKEIHEVOU KAl £TTAYYEAUATIKWY
0pdoTNPIOTATWY 0aC

AUo aképn Béocic doUAeIdg aTIC oToieg EXeTe adoXoAnOei
Exkmaidsuon,

TouAdxioTov b skills

PwToypawia TtpoiA

TouAaxiotov 50 connections

TTepiypagh (A summary)




' TikTok




YTIC VEEC YEVIEC, OTtwg Kataypagel | TechJury , kuprapyet to
TikTok. Avtr| ] katnyopia, EPRNROV KAl TOSIWV KUplwe, TEPVA
KATA HEoo 0po 91 Aemta tnv nuepa oto TikTok, evavtt 56 Aemttwv 0TO
YouTube.

2UVOAIKQ, ] TAATPOpUA EEEPATE TO 1 O10. EvePYOUC XPTOTEC, EK TWV
OTIOLWV 1] TTAEIOVOTNTA E1VAL KAT® TOV 25 ETOV.




BeReal. Your friends for real.

BeReal.

Your friends for real.




‘Exel ouoTnOcei 0TO KOIVO WC N VEA, AVTI-IVOTAYKPAH £@apHoyn

KaBnpepivd o1 xpnhortec Aapupdvouv pia sidotoinon TUTTOU amber-
alert pe éva pAvupa 6T cival «time to BeReal». Autn n
g100TroinoN cival Tuxaia, eopuévwe Utropei va €pBOel oTiIc D TO
amdyeupa, pmopei va civai 11 To mpwi, kaveig dev {épel. MOAIC ol
xphote¢ AdPpouv auto To pRvupa, avepdalouv pia pwroypaegia e
TO TI KAVOUV gKEivn AKpIPWC T OTIYURA, aveCdpTnTa ATTO TO AV
TUXAivel va XopeUouv o€ £€vad KAAUT HE Toug @iAoug Touc h va
KdOovTadl HOvol OTOV KAvaTré TOUG Kal va KolTd{ouv Tov Toixo.



o 0l Gen Zers (Z) kai ot millennials (X) amoteAolv Tnv
TAgloyngia Thg pAohg XpNOTWV ThG £QAPHOYAG.

e O pnviaiol evepyoi XpAOTEC ToU €xouv emionc auénBci katd
315% amé Tic apxéc Tou 2022



ATime to BeReal. &
2 min left o cap
what your foends o up o)

v




TToia social media kavaAia civai kaTaAAnAa yia Tnv emixeipnon

0ag: , . : , ,

o “Tlpiv emAé€eic social media yia Thv emixeipnon oou, GNHAVTIKO
gival va Tpocd10pioEIC TO KOIVO - 0TOXO0 00U, dAAd Kal Tov TPOTO
TTou B€Ac1C va TTpowONaOEIC TNV £TAIpid KAl TA TTPOTOVTA.

o Qi emAoyEég cival TOAAEG,

. O1 evaAAakTIKOi ouvduaopoi akdpun Tio ToAAoi.... dAAd ol
TpéTel va eTIAEC e1C va TTPpoPAAEIC Thv ETTIXEIPNON OOV O€ €va A O¢
TEPIOOOTEPA ATIO £vad KOIVWVIKA QiKTUd TTOU TIPpAYHATIKA HTTOPOUV
va o€ PonBAoouv va TETUXEIC TOUC EHTTOPIKOUC OOU OTOXOUC

kai Taipialouv oto profile Tng emixeipnong oov.




ATO Tou Ba EekIvVAoW ...

1. TTou Ba spygavileTal n emixeipnon oov;
2 1a social media h oTnv avalATnon;
Kivntd r desktop ;

1. TexvoAoyia kai TepieXOHEVO
EaoU o id10¢ A KATTO10C £181KOC

1. KoéoToc kai xpovo ou Ba diaBéocic.

PeaMioTiké budget, xpovodidypapua



4. TiTho¢ pabnuarog:

Odnyé¢ Epappoyhic

Social Media  we
a"W\

Marketing. (oo




Uia ouyxpovh HEB000C HAPKETIVYK,
10 Social Media Marketing
(SMM)



Social Media Marketing: O opiop6¢

O odpog «social media marketing» nepiypagper Tn
d1adikacia Tn¢ dnHIoupyiac wEPIEXOHEVOU, TO OTOIO
gival mpoodpoOUEVO O0TO UPoC Tou KABe pEoou,
TPOKEIHEVOU va emITEUXOEi To engagement kai n
diavopunl autol Tou mepiexouévou (sharing).




Ti ival




eival pia O10OIKATIA, péow TNS oTToiag n eTixeipnon Y

TTPOCTIO0E VO KATOVONOEI TIG AVAYKES KAl TIG p2st
EMOUNIEG TOU UQPICTAMEVOU /K1 TOU SUVNTIKOU !;'
meAGTN, VO KATOOKEUGOEI TO QVTIOTOIXG TTPOIOVTA / "5: .
UTTNPEOiEG (product) ye Ta xapoKTNPIOTIKA KOl TIG _p’
I010TNTEG TTOU O TTEAATNG €1TIBUEI, VO TOU TA !"
YVWOTOTTOINCEI (promotion), val Ta KATAOTAOE!I | ?jf-' 2’

d1a0éoipa (place) péoa amé Ta kavaAia diavopnc (Ta
Mayadlid kal ol TOTToBeaieg TTou auTd ival d1aBEoiua)
oTNV TIMA TTOU Ba TTPETTEI AUTA va TTwWAoUVTAI

(price).



What Is Marketing?

Price Place

Bl

S

Promotion



PaoikoC oTOXOC ...
o]
emavaAapPavopevec

TTWANCEIC




> 16x0¢: EmavaAappavopevee TwANCEIC

TTwe emiTuyxdvw TOoV 0TOXO:!
e HAKPOXPOVIA OXEON HE TOUC TTEAATEC
« UYNAN alia oTa mpoidvTa oou
e AVTAYWVIOTIKO TTAEOVEKTNUA

el
(\'«';:'ﬂ y




Oonyog
Epapuoyng
Social
Media
Marketing




S raarnmnrn cearial moadia mankat+ina

Mia evvoioAoyikA TTpogEyyion Tou 6pou
“oTparnyikA social media marketing” 6a Tov
0pi1e WG TOoV OXEBIATHO TWV OTOXWV TIoU BETe!
Hia emixeipnuaTikh povada, kKaABWC KAl Twv
EVEPYEIWV Kal HEOOdWYV e TOUC OTTOIOUC N
TeAeuTtaia Ba odnynOci oTnv ewiTeuén auTwy.




* O¢oe 0AWPEIC, peaAioTikoUC,
HETPNOIHOUC Kal
XPOVIKA Ttpo0adIOpIoHEVOUC

GTéXOUC marketing| P




=—ekaBdpioe Ti OEAEIC amd Ta Social Media;

. vd TIPpooeAKUOEIC VEOUC TEAATEC amd Thv TTdpouadia cou oTd
KoIVWVIKA 0iKTUQ;

e va aufhoeIC TNV avayvwpIioIHoTNTd Tou TTpoidvToc/ utthpeaiac
(brand awareness)

. vd pépeIC EMIOKETTEC O0TO website oou;

e va aufnoeig Tov Padbud “agoaiwong” (loyalty) tng koivotnrag;

e va aulnhoeic Ta leads kai TIC TWAROEIC;



O1 aToxo0! yid va gival amoTeAeopartikoi Oa
TpETel va KaBopioToUv e Th PponBeia Twy
apxwv Tou SMART, o1 omoiol ivai:

1. Specific (Zuykekpipévor) 2. Measurable
(MeTpnaoipot) 3. Attainable (EgikToi) 4.
Realistic (TTpaypatikoi) 5. Timely
(‘Eykaipot)



MONTEAO SMART - EZYTINOZ ZTOXOZ

S- Specific - Zuykekpigévog "Ti ipémel va kKAvw TPoKeIPEVOU vd
TOV ETITUXW."
M = Measurable - MeTphoipoc “TTwe Oa peTphow To amoTéAsoua;”

A = Achievable - Egiktoc “Eivar e@IkToc;"
R - Realistic / Related - PeahioTikég / Tuvagphc “Eival peahioTIK6C;"

T - Timely/ Time-Bound - Xpovikd poodiopiopévog "TToTe Tpémel
va Tov oAokAnpwow;



Facebook Video Views Goal

Specific: O¢éAeTe va aufnoeTe Tov pédo dpo views avd video TepIkOTTOVTAG To video
content mix amoé 8 Oépara ora 5 mio dnHoYIAR.

Measurable: AUénon 25% oTtov oTdX0 0dc.

Attainable: Otav "kéyape"” To video content mix oto Facebook amé 10 6épara ota 8 mio
dnHo@IAn €1 uAvec TTpIv, diaTTIOTWOdAME 0TI 0 HECOG 6po¢ views yia KdOe native video
avénonke katd 20%.

Relevant: Aufdvovtacg Tov péogo 6po views yia kdBe native video, au€dvoule £Tiong Toug
followers ota social media aAAd kai To brand awareness pacg, éxovrag peyaAUTepn amhxnhon
o€ TEPIOOOTEPOUC €V duvdpel TTeAdTeC pe To video content pac.

Time-Bound: 2t £&1 pynvec.

SMART Goal: Z¢ ¢ pAvec, Ba diamioTwoouye pia abénon 25% oTtov péco dpo views yia
KdO¢ native video oto Facebook mepikdTTOVTAC TO Video content mix amoé 8 Oéuara ota 5



e 10 Vvd OpioEIC OUYKEKPILEVOUC
OTOXOUC Yid 60d B€Acic va
TETUXEIC, Ba o€ ponOnoei va pun
XAoeIC To OpOHO oou aAAd Kal
ToAUTIHO Xpovolll



O1 oT1O)0I OEV
TTOPAUEVOUV Ol i010lI,
aAAalouv.....



Ac doUpE KATOIOUC OTOXOUC IO
avaAuTikal



Social marketers’ top
goals for social

Increase brand
awareness

Sales/lead
generation

Increase community
engagement

Grow my brand’s
audience

Increase web
traffic



1. AvEnon brand awareness kat
TIPOCEYYION VEWV TTEAATWY
Méoa amé Ta social media pyropeic va avadeifeic 1o

xapaktinpa Tou brand oou kai va avamTuleic Th AUN
Tou.

®avraleoal pe TOIPUC TPOTIOUC ?...... I%I(;?:I(l)%nition \k

(marketing: product recognition), avayvwpIioigoTnTa ouo
OnA.




2. Evioxuon tne EMOKEYYIOTNTAC
atnv 0TooeAdA kal avEnon
TWANTEWV

Méoa amoé Ti¢ dnpoaielaeIC ooV, HoPEIC va odNYNOEIC TOUG
XPNOTEC OTNV 10TOOEAIDA OOV KAl vd TOUC mdpPOTPUVEIC va
TPAYHATOTOINOOUV KATold EVEPYEIA EKEI.




3. ZUvdeon pe Touc MEAATEC paC

Orav PpiokeTal n emixeipnon oov ata
KoIvwVvikad OikTud, dnpiovpyeital Hia

KOIV()THTC( HE TOUC UMAPXOVTEC TEAATEC
ooV YUpW atmod auThv.

XTi(eIc KAAUTEPEC OXEOTEIC HE TOUC UPIOTANEVOUC TEAATEC.

bo

YOU CANNOT BUY
ENGAGEMENT. YOU
HAVE TO BUILD

ENGAGEMENT.




4 . E€unmnpétnon TTeAatwy
Ta kKoivwvikd diKTUA gival £va

atmmoTeAEOUATIKO €pyaAcio via Th PeATiwon
TNC e€UTNPETNONG TWV TTEAATWV.



EoU 1ToI0UC OTOXO0UC

EXEIC VIO TNV
ETTIXEIPNON OOU;



O1 arodoTIKOTEPEC TIPAKTIKEC Yid va KEPOIOEIC
ota Social Media:

Guest blogging : Aivel Thv gukaipia oe
TOoAAd HiIKpd brands kai sites va avadeix©olv
oc VEO KOIVO Kdl £€TOI va evioxUoouv To brand
awareness Touc.



- SEO Keywords :TitAol, mepiypagéc,
alt texts kair kupiw¢ dpBpa civar Ta
Kupidpxd Hépn TTOU PTTopEic va Tai eig
ue TiIc AE€EIC-KAEID14.

Q Search Google or type a URL



KEY WORDS:

Eivai n Aé€n K o1 Aé€eic e TIC OTTOIEC
O&AeTe va ouvdéoeTe To Site oacg
TIPOKEIPEVOU OTaV o1 XphoTeg avalnrtouv
autéc TIC Aé€eic -kAg1dia (R ppdon) otn
Google n og dAAeg pnxavég avalATnong
vad Ppiokouv Thv 10To0EAIOAC 0dC.




To SEO (Search Engine
Optimization) civai pia ogipd amd
evépyelec TTou ponBouv To TTEPIEXOHEVO
TNC 10T00cAidac oac va avéPel ynAd oTic

unxavécg avalntnong (Google, Bing)
o0Tav o KOagpuo¢ avalnTd KATI GXETIKO.




- 2UVEPYAOieC avayeoda o€

brands :Execic To brand A kai pia
avTioTtoixn £miXeipnon civail To brand
B. O kaBévac £xel 1o 01KO TOU KOIVO,
UE OUYKeKpIpévo reach. TiaTi va ynv
OUVEPYAOTEITE, vad ouaTNOEITE OTO
audience Tou dAAou KiI €Tal vd
evioxUoeTe 0 kaBévacg 1o OIKO Tou
brand awareness;




. Ta infographics: civai eikoveg
HE ypd@Ikd, ox£E0Id KAl XpwHaTd

mou polpdlovtal TTANPOYOpPiEC ‘NF&WGHAP““ G?

of infographics ant

are usefulfor v

31a8pacTIKO KAl OUYKEVTPWHEVO wwwis

TAQi ' 46|
diolo KEIHEVOU. il L)
5 . W
00 T N
A data-rich visualization of a story or thesis Aol fo educate and inform Aw
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To Supply.gr COuU AQMNMoOKaAAUNTE: TIc - ~r e
STH =
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AUYOU OTNV

22 TAEFESSTIATOPIA ’;‘““'“ i

AvodSoc

TNV £E68vi
TOMN 10 TAZEIZ MENOY KouZivac

NTomIa KkpsaTa Mpoorovra ane 3 Mevos
KO Wwapia IMKPpDOKOAAIEDYNTEC pE osBaocpds EmoTpoepr) o
Baooixa nora

(ocaxs, irish coffee)

OoTO NnEpIREAaiiov

Nea cipornia
and puTa)
ST HIN TEXXNONOINIA
I 7O MAPKETINIIK

NMarsSixkr Neo NMpooiovra
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— —
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. Referral Kapmavieg:TTéoo
mOavo eival KATTOI0C va EUTTIOTEVUTEI
Hia eTaipeia ToU ToU TTPOTEIVE O
@iAoC TOU, AaTto Yia eTaAIpEid TTOU
anAd €ide va diapnpileTai online;
TToAU!




* OpioTe 1O KOIVO O0AC
target audience




Na va xTioeTe AoITTOV Hid €TITUXNUEVN OTPATNYIKA

social media marketing, eivar avaykaio va opioeTe

moto givar TO 10AVIKO KOIVO 0dC.

AnAadn pe dAAa Adyia,

O€ TOIoUC AmeVOUVEOTE.
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2 KEPTEITE atrAd Tov 10aVIK6 0ag TTeAATN
£XOVTAC KATA VoU Ta €ENC:

« HAkia

e ®PUAO

. EvdiapépovTa
« Ei1060nua

. Epyaoia
‘Exeic va tpoTeivelc Kal dAAa 2?2??




AC yivoupe ONHIOUPYIKOI...
xTilovrac 1o wpoWiA ToU weAATN pac.

TTolov TpoomaOcic va mpooeyyioeic; A
TTwc gaiveTal ato puaAdé oac o 10aviKog nskamg odag;
AnpioupynoTe éva 10XUpd KAl 0AOKANPWHEVO TIPOWIA TWV
TUTTWYV TWV avBpwtwy Tov Ba ayopalav 1o TPoIoV odc.
Ti ©¢éAouv va “"kepdioouv"” ayopdlovrac To
Tpoidv/umnpeaia oag;

TOIEC €ival 01 AVAYKEC TOUC;

Ta evolapépovTd Toug;
010 €ival To "mpopAnua” Toucg;




X Anuocicuon TepIEXOUEVOU
UYNARC TT010TNTA "

-

(e
B
CONTENT @

MARKETING






Content Marketing Institute

«Mia oTpaTnyikh TPooEYyIion HAPKETIVYK
TTou €0T1dlel oTh dnuiovupyia Kai Tn diavoun
TOAUTIHOU, OXETIKOU Kdl OUVETOUC
TEPIEXOHEVOV YIA va TpooeAKUTE! Kal vd
diaTnpnoel £va aapwe KaBoplopévo Koivo»







https://youtu.be/9OHgMMpGLzk



https://youtu.be/9OHgMMpGLzk

https://www.youtube.com/watch?v=
WOmMvJVKOWXM



https://www.youtube.com/watch?v=WQmvJVKOWXM
https://www.youtube.com/watch?v=WQmvJVKOWXM

Mari eivar anapaitnto To marketing mwepiexouévou?

. XTiCel gia kKoivoTNTA APOCIWUEVWY TEAATWY

. Kavel Tnv eTaipeia oac auBevria

. Fvwpilete kaAUTepa ToUC TEAATEC OaAC

. BeATiwver To SEO

. TTpooOéTtel aia oTo mpoidv oag :>AVTC(YUJVIOTIKO
AeoveKTnua

:]01-th|-*




TeAika Ti ©Oa kepdiooupe;
o AUCNON TWANCEWNV.
« E€oikovounon koéoToug.
o KaAUTepol TeAdTEC HE TTEPITOOTEPN
agociwon “loyalty”.

LOYALTY




https://youtu.be/|
BUJcD6Wsébs


https://youtu.be/lBUJcD6Ws6s
https://youtu.be/lBUJcD6Ws6s

TTdue va doUue Kkdmola TIPS yid TO




1. TTpokaAéoTe Tn n

OUUUETOXA.

ﬁ




« AAnAewidpaon "ACTIVATE YOUR FANS,

: : DON'T JUST COLLECT THEM
(interaction) LIKE BASEBALL CARDS."

« EpmAokn
(engagement)







FIoner Dove

Tag your aunt and tell us why you owve hesd

| ¥ Sylwvia Whnrich My untise Nasncy
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2 .Eniluon Twy

“mpoPAnuATWY" TWV

UQIOTAUEVWY Kdl dUVNTIKWY

weAATWYV péow TWv social
media
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Sleep hot? We've got just the thing for you.

Some. i coul [ust smived Try o mew mallieszss wt Sto

Teghrology at your 'ocal Casper Sleap Shos,




EvWw civai Aoyik6 va tpowBceiTe poidvTa
Kdl UTTtNPETieC OTIC dnuoaievoeic oac, OEV
TIPETTEI VA TO KAVETE OUVEXEID. To
ONHAVTIKOTEPO €ivadl va avapTdTe
TTEPIEXOUEVO TTOU TTAPEXE!
TTANPOPOPIEC OTO KOIVO 0a¢ Kail TO
PonBasci.

» dwoTte AUoeic oTta mpoPpAnuarall



3. MdBeTe To KoIvé oac

["1a va tpoKaAéoeTe TO evOIAPEPOV TOU
KOIVOU 0dC, TIPETTEl TIPWTA vd HABOeTE
010! €ivdl kai TI TOUC eVOIAQEPEL.

AilapopeTIkd, uopei va amodeixO«i
dUoKoAo va eTIAECETE TO KAAUTEPO
TTEPIEXOUEVO YIa €TTIHEAEIA.




AwoTe emiong onpagia oto UPOC
TOU TTEPIEXOHEVOU 0AC, KaBuig
Ba mpémel TO KOIVO 0dC vd

TGUTiZETaI LUE AUTO. ATopUyeTE
AoITTOV ekppdoceiC Kal Bépara tTou Oev
Taipialouv He To KOIVO 0dc.



4.To TEPIEXOHUEVO TTOU ONHIOUPYOUHE
npEnel va givar YynAng TToiotnracg

Aev gival Aiyec o1 wopéc Trou pUTopei va
TTapacupOoupe Kal aTov Pwpé ThC ouvexoUg
dnuioupyiac va mapdfoupe XaUNARG
TTOIOTNTAC TTEPIEXOHEVO.

KdaTi TéTolo, 6pwe, HOvo dpvnTIKO AVTIKTUTIO
UTTOpEi va EXEL.



TuvorTika: Anpioupywvtac UYNANRG
T0I0TNTAC, EVNHEPWTIKO Kal
01adpaoTIKO mepiexopevo, Ba
KATAPEPEIC VA XTIOEIC EUTTIOTOOUVH LE TO
KoIVO gou. Auto Ba touc avapépet atnv

oeAlda oou Kat auvtopa Ba Katapepelc va
TOUC ETATPEWYELC o€ TreAatec!




ZUvdeon e influencers

Evac 18iaitepa OUYXPOVOC kai ATTOTEAEOHATIKOC TPOTOC
yla Thv TpowBnon Twv TPoIoVTWY N TWV UTThPECIWY GOV €ivdl TO

pHapkeTivyk pe influencers,



Kamoia Tl pS yid To TW¢ ©a XpnoIHOTTOINOW TOUG

influences amoTeAeopaTikd yida Thv oTPATNYIKA
marketing, Tng emixeipnong pou...



Opioe Ta onueia mou B€Acic va mpowOnoeI¢ Kal
oKEYOU TTWC PTTopEi va o PonBnoei €vacg
influencer.

Na cioai giyoupoc¢ 6Ti o/n influencer mou Ba
emAé€eic Talplalel HE TO mPoWiA TNC
eTAlpEiaC oou.

lMa va peyioTomolnoeic Thv "dsopsuon”
(engagement), eméAe€e ouykekpipéva hashtags
via Tov influencer oou, Ta omoia Ba mpowOBoULVv Ta
TPOIOVTA COU.

MTopeic va ppei¢ influencers amé Ta social media,
R amo eTaipeie¢ marketing.



* EmiAéETe Tnv 1davikn TTAATYOpHa
TTpémer va emAéCoupe TIC TAATPOPHEC OTIC OTTOIEC
O©a d1apoIpadoTOUlE TO TTEPIEXOHEVO, HE KPITAPIO
TOIEC AVTAVAKAOUV HE TEPITOOTEPN
akpipeia Tnv €ikova Tou brand mou
O©éAoupe va popdAoupe kai TTOIEC givai
EKEIVEC TTOU TPOTIHA TEPICOOTEPO
TO KOIVO OTOXOU.



Npoocednvouy Evioxdouy 1o repbifete AuvEavere tis
OTOXEUPEVD KOIVO Brand Awareness Like & Share nwinoeis oas



* Aflohoynote Ta amoteAéopara

Google
.' Analytics



Google Analytics ©a gou dWwaouv OAEC TIC
ATapaiTNTEC TTANPOYOPIEC.

Mac dcixvouv TiI AciToupyei KaAd Kai Ti TPETTEI
va PeATIwOcei, €T0I WOTE va TTETUXOUUE TOUC
OTOXOUC TTOU £€X0UHE B€on yia Tnv emiXeipnon
vac ora social media.



https://moz.com/blog/absolute-beginners-guide-to-google-analytics

For an even better understanding of
your stats and new features, find out
what you can about Google’'s new
standard, Google Analytics 4. On July
1, 2023, Universal Analytics Is getting
sunset, and GA4 will be the only
game in town.

To learn more about GA4, visit
Google’s answer page, where you
can also learn how to start.


https://support.google.com/analytics/answer/10089681
https://support.google.com/analytics/answer/10089681




* MeAéTnoe Tov avraywviopo




Na apxn pmopeic va ppeic XpHoIHES
TAnpoyopisc améd pia ATTAR dvaokoTtnon
TNC Ttapouaciac Touc¢ ata Social Media.



TTwe va evromioeI¢ ToUC avTAywVIOTEC OOU.

O amAoUoTepOoC TPOTIOC Yid va PPEIC TOU AVTAYWVIOTEC 00U gival HEOow

wac anAn¢ avalntnong oTo Google. AvalATnoE Ta IO
ox€eTIKA keywords, ppdoeig kal 6poug Tou Topéd oou Kai deG TTolol
elpavifovTal eKei.

Ma mapddeiypa, edv TOUAAG XelpoTroinTa KoopApaTta, éva eEaipeTIko
keyword yia 8iepelvnon pmopei va givar To “handmade jewelry".

> Th ouvéxeld, Ba Tpémel va HeAETAOEIC TTOOO Kai o TTOld Social Media
givai evepyoi. TTapakoAoUBnae Tn dpacTnNPEIOTNTA EKEIVWY TTOU
ONpooieUouV TAKTIKA dNUIOUPYIKO KAl TPWTATUTIO TTEPIEXOUEVO.



https://www.socialmediajungle.qgr/social-media-trends-taseis-2023/



https://www.socialmediajungle.gr/social-media-trends-taseis-2023/

5. Tithoc paBnuaroc:
Odnyé¢ Epappoynhg
E€umtnpéTnonc
meAaTwyv péow Social
Media
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O1 teAdTEC OOV AVAUEVOUV
YPNYOPEC amavTNOEIC dAAd Kal
EmIKOIVWYVIA 0t TAKTIKR Paon amo
Ta brands Tou epmioTevovTal.



AikTua 6TTwe TOo Twitter kai To Facebook
TTAPEXOUV Hid GUVEXRH pOR TTANpOYOpPIWY,
ETUTPETTOVTAC OTIC ETIXEIPATEIC va Aaupdvouv
apeoa oxoAia N epwTAOEIC TTEAATWY aAAd Kai va
eTIAUOUV TtpoPARNATA TOUC TTOU TTPOKUTITOUV

amo Th XpAon TWV TTPOIOVTWY TOUC.



EmimAov, auTh n oxéon £miKoIVWVidC

amoTeAei Th Pdon oikoddunong Hiag

oXE0NC EUTTIOTOOUVNC Tou amodeikvUel
OTI n €TAIpEid €ival TTAvTA KOVTd oTov TTeAdTH
AP £XOVTAC OUVEXH UTTOOTAPIEN OTA TTPOidVTd

TNG.



Me Tnv on line e€umtnpéTnon o1 emixeipnoeic Ba

TPETIEN

- vd AvTaToKpivovTdl aTov TTeAATN dleoa Kal va Tov "akoue!”
HE TTPOCOXA.

- va cival 01a0éapn.

- vd JETATPEWYE! TIC ONHOCIEC O€ IOIWTIKEC OUVOHIAIEC.

-> va dnpioupynBei LexwpioToC Aoyapiaopoc vid UTtooThRpIEN
eCUTNPETNONC TTEAATWV.

= va AappavovTai uttoyn o1 Xpovol atokpiong




[M1aTi eivar Téoo onpavTikA n e€utthpéTnon TeAdTwy péow TwWv
social media:

o [TeploodTEPEC TWARDEIC

« Oi1 eAdTec oag sival AON eKei

« Eivail eUkoAoC TPOTIOC £MIKOIVWVIAC Yid TOV XPAOTN
« Eivai ¢Onvoé

» Eivai TaxUtepn

o Kpardre Touc TTeAdTec oag



«r.

i, /
i H yneiakh eCuttnpéTnon
gival e€ioou onHavTikn Pe TV

PUOIKA eCuttnpéTnon, kail Xpndel
101aiTEPNC TTPOOOXAC KABWC aTov XWPo

Twv social media N wAnpowopia
uropei Kai va onuioupynOei Kai
va diapolpaoTei EUKoAA Kai

YpAyopa.



l'hbg uropei va PeATiwOei n on line s§unnpéTnon;

ONLINE

#1 : Zwvravih ZuvopiAia

O1 mAatpoppec (wvravig ouvopiAiac (Live Chat) sivar pia e€aipeTiki
ETIAOYN YId va TIPooPEPETE OTOUC TTEAATEC 0ag dueon e€umnpéTnon TToU £X0UV
avdykn.

O avTimpéowToC TNC emiXeipnong piAd "CwvTtavd” pe Tov TTeAATN.

H duvarétnTta chat box evnuepwyvel auTopaTa Toug TEAATEC 0AC OXETIKA HE TOUG
TPOTTIOUC €TTIKOIVWYVIAC, TO wpdplo KAl TNV ToTroBOeadia ThE £mMIXEipNoNg oacg.



H#2: Ynoothpi€n péow Apcowv Mnvupdrwv

Mia emixeipnon ©£Ael va PpiokeTal 6TToU Kai ol
TeAATEC TNG KAl YI' AuTO Tov AOYo UTTopEi va oac gavei
XPNOIUO va EYKATACTHOETE €vd E€TTIKOIVWVIAKO KAVAAI
amo O0Tov Oa PUToPEITE VA TPOOPEPETE UTTOOTAPIEN
HEOW APEOWYV HNVUHATWV.

Epappoyéc émwg 1o Viber kai o Whatsapp
TTap€XouUv auTth Tn OuvaToTNTA ETTIKOIVWVIAG.
EvaAAaKTIKA, UTTOPEITE VA XPNOIHOTIOINOETE KAl Td
arnAd pnvupara Keipévou (SMS).

S




®ecoC Verizon T 4:07 PM v @ 5 19%0T >
Domino's Pizza >

< Home R ey Tty Manage

Domino's Pizza @
16M people like this

Food & Beverage Company

-

Hi, this is Dom, the Domino's
ordering assistant bot. How can |
help, Ana?

-

New Order

Reorder

& Track Order
(-] &

Type a message...

If



#3. Chatbots

H xpnon chatbots éxei apxioel va yivetar 6Ao Kai cuxvoTepn vid
TToAAOUG AdYOUG.
Eivai mpoypdpparta oxediaopéva va amaviouv g amAéc kal

HELLO! (. -2

paoikéc epwThoeic (AuTopdaToToINpéva), £ToI WOTe N

e€umnpéTnon TeAaTwy va acxoAcital ye o gopapd "R

(nThuata/mpopAnpara.
Ymdpxouv epappoyég omwg 1o ManyChat kai To Chatbotize
TTOU 00U ETITPETIOUV VA XTioeI¢ eUKoAd To d1KG oou chatbot

oUHPwvda UE TIC avdyKeC ThG €TTIXEipNOAC oov.


https://manychat.com/
https://manychat.com/

AC Yivoupe
dnuioupyikoil

2. keyou 10 Aemrtd Tnv OIkH cou
ETIIXEIpNON, TTWC HUTTOPEi vda
BbeATIwOei n on line e€umtnpéTnon
TWV TTEAATWY O0OU???



NMwg va TTPOCEYYICETE TOTTIKOUG
mmeAareg péow digital marketing



https://www.cactusweb.gr/%CF%80%CF%8E%CF%82-%CE%BD%CE%B1-
%CF%80%CF%81%CE%BF%CF%83%CE%B5%CE%B3%CE%B3%CE%AF
%CF%83%CE%B5%CF%84%CE%B5-
%CF%84%CE%BF%CF%80%CE%B9%CE%BA%CE%BF%CF%8D%CF%8
2-%CF%80%CE%B5%CE%BB%CE%AC%CF%84%CE%B5%CF%82/



https://www.cactusweb.gr/%CF%80%CF%8E%CF%82-%CE%BD%CE%B1-%CF%80%CF%81%CE%BF%CF%83%CE%B5%CE%B3%CE%B3%CE%AF%CF%83%CE%B5%CF%84%CE%B5-%CF%84%CE%BF%CF%80%CE%B9%CE%BA%CE%BF%CF%8D%CF%82-%CF%80%CE%B5%CE%BB%CE%AC%CF%84%CE%B5%CF%82/
https://www.cactusweb.gr/%CF%80%CF%8E%CF%82-%CE%BD%CE%B1-%CF%80%CF%81%CE%BF%CF%83%CE%B5%CE%B3%CE%B3%CE%AF%CF%83%CE%B5%CF%84%CE%B5-%CF%84%CE%BF%CF%80%CE%B9%CE%BA%CE%BF%CF%8D%CF%82-%CF%80%CE%B5%CE%BB%CE%AC%CF%84%CE%B5%CF%82/
https://www.cactusweb.gr/%CF%80%CF%8E%CF%82-%CE%BD%CE%B1-%CF%80%CF%81%CE%BF%CF%83%CE%B5%CE%B3%CE%B3%CE%AF%CF%83%CE%B5%CF%84%CE%B5-%CF%84%CE%BF%CF%80%CE%B9%CE%BA%CE%BF%CF%8D%CF%82-%CF%80%CE%B5%CE%BB%CE%AC%CF%84%CE%B5%CF%82/
https://www.cactusweb.gr/%CF%80%CF%8E%CF%82-%CE%BD%CE%B1-%CF%80%CF%81%CE%BF%CF%83%CE%B5%CE%B3%CE%B3%CE%AF%CF%83%CE%B5%CF%84%CE%B5-%CF%84%CE%BF%CF%80%CE%B9%CE%BA%CE%BF%CF%8D%CF%82-%CF%80%CE%B5%CE%BB%CE%AC%CF%84%CE%B5%CF%82/
https://www.cactusweb.gr/%CF%80%CF%8E%CF%82-%CE%BD%CE%B1-%CF%80%CF%81%CE%BF%CF%83%CE%B5%CE%B3%CE%B3%CE%AF%CF%83%CE%B5%CF%84%CE%B5-%CF%84%CE%BF%CF%80%CE%B9%CE%BA%CE%BF%CF%8D%CF%82-%CF%80%CE%B5%CE%BB%CE%AC%CF%84%CE%B5%CF%82/

https://www.youtube.c
om/watch?v=KstW/I4k

GUa4



https://www.youtube.com/watch?v=KstWl4kGUa4
https://www.youtube.com/watch?v=KstWl4kGUa4
https://www.youtube.com/watch?v=KstWl4kGUa4

https://www.youtube.c
om/watch?v=wbA3V7

5Z170



https://www.youtube.com/watch?v=wbA3V75Zl7o
https://www.youtube.com/watch?v=wbA3V75Zl7o
https://www.youtube.com/watch?v=wbA3V75Zl7o




6.TitAoc paBnuarocg
Social Media kat
TTpooéAkuon
TTpoowTikoU




«To Social Recruiting, akoAouBwvTag
Thv Tdon TnC £TToXNC, TteptAauPpdvel Thv
avalnrtnon, Tov EVTOTIOHO Kdi ThV
TPOOLyYyIion Uroyn@iwyv yid Thv KaAuyn
Oégswyv gpyaociac aflomoiwvTadc Ta péoda
KOIVWVIKAC OIKTUWONC.



Social recruiting Social recruiting
is about... is not about...

USING TECHNOLOGY FOR JUST POSTING JOB ADS

@ IMPROVED RECRUITING @ ONLINE
@ USING SOCIAL MEDIA ®

REPLACING TRADITIONAL

IN A SMART WAY MEANS OF RECRUITMENT




TTAEOVEKTNUATO



/. Titho¢ MaBnuartoc:
Oonyog Eeappoyng
[TpocEAKUONC KAl
emIAoync NpoowTTikou




steps-to-build-a-social-media-recruitment-strategy



8.TitAoc paBnuaroc:
Odnyé¢g Epappoyhg
Avantuénc AikTuou
via AuvnTiKEC

2. UVEPYAOiEC.




	Διαφάνεια 1: Εκπαιδευτική Ενότητα 1  Η χρήση των Μεσων Κοινωνικης Δικτύωσης Social Media) από τις επιχειρήσεις.
	Διαφάνεια 2: 1.Εκπαιδευτική Ενότητα:  Η χρήση των μέσων κοινωνικής δικτύωσης (Social Media) από τις επιχειρήσεις. 
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